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Here are some suggestions on how to make your offerings more valuable, which then 
enables you to increase the price. You don’t need to use all of these and you may have 
some in place already. Think of them as suggestions and then ask yourself if they are 
relevant in your case.

1. Choose one main outcome

When an offer is tailor designed for a specific desirable outcome it makes it much more 
compelling. It may be possible for you to hone in your offers to be more specific or crea-
te extra offers for a section of your market.

2. Include an intensive 

You could add a VIP Day, it could be a half VIP day or it could just be a longer session at 
an appropriate time in the package where you do more intensive work with the client.

3. Add a personal extra

There may be an option in your niche to create something extra or personalized that 
your market would appreciate.  This could be a detailed plan or something different.

VIP Startup Accelerator included a Personalized Video Kickstart Action Plan where I 
outlined the initial coaching direction on video for the client and loaded it into their 
private area of my membership site. 
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4. Include extra access to you

Extra access to you could mean extra sessions or different types of sessions. Perhaps 
you include two emergency mini sessions so that the client knows if an emergency 
comes up they are able to have a access to you at short notice.

5. More inclusions

People like to get more stuff. Can you add a bonus report or meditation audios or 
something that is valuable to the client in your niche? Even just including two extra 
items can dramatically increase the value of the offering.

6. Extend the length of the offer

One of the easiest ways to make an offer more expensive and therefore increase your 
revenue per customer is to extend the amount of time that you work together. Does 
this make sense in your market now you have more experience?


